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About the Forum

The Investment Migration Forum is the largest and most important non-profit
residence & citizenship by investment event in the world. Renowned academics,
government officials, representatives of international organisations, as well as
the world’s leading professionals dealing with investment migration will be
gathering in Dubai for the 9t edition of the Forum.

The three day event will cover a variety of related subjects which are of interest
to the academic, professional and government community. Expect 400+
participants from over 40+ countries.

A limited number of partnership opportunities are available for highly respected
firms to participate in the success of the Forum and to improve their visibility.

About Us

The Investment Migration Council (IMC) is the worldwide forum for investment
migration, bringing together the leading stakeholders in the field. The IMC sets
global standards, provides qualifications, and publishes in-demand research in the
field of investment migration aimed at governments, policy makers, international
organisations, and the public. It is an impact focused Swiss based (non-profit)
membership organisation in special consultative status with the Economic and
Social Council of the United Nations since 2019 and registered with the European
Commission Joint Transparency Register Secretariat (ID: 337639131420-09).

Who will Attend

£°% Individual Practitioners {3 Real Estate Developers

i} Law Firms :_'::: Specialised Service Providers

{3 Accountancy Firms {» Wealth Managers / Family Offices
£2 Corporate Service Providers £ Private Bankers

% Academics {3 Migration Agents

£} Governments £* Due Diligence Providers
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Why should you participate?

Opportunities

Generate new business .
with leading firms Insights

f>

Networking

Network with

the leading industry
professionals and senior
government officials

Get to know the latest
developments in citizenship
and residence programmes

Updates

Hear from the
world’s leading
academics and
influential thought
leaders in the field

Leading Event

Allow your company to have
significant presence in the
most important global
forum in the field
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Past Forum Speakers

54 Speakers

In 2023, the Investment Migration Forum succeeded in bringing together 54 high
ranking speakers from around the world. The speakers included academics,
government offficials and industry professionals.

H Industry Professionals

n Government

Academics
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A Who’s Who from Government,
Academia and Business

Austin Fragomen Jr IMCM
Chairman Emeritus
Fragomen, New York

Fabienne de Blois IMCM
Associate Director,
S-RM, London

Joe Lynam
Former Disinformation
Specialist, Brussels

Kieron Sharp IMCM
CEO,
FACT Due Diligence, London

Peter Vincent
International Security
Consultant, Virginia

David Regueiro IMCM
coo,
RIF Trust, Dubai

Nadine Goldfoot FIMC
Managing Partner,
Fragomen, London

Karen Kelly FIMC
Director - Strategy &
Development,
Exiger, New York

INVESTMENT
£ GRATION

Eric Major FIMC
Executive Chairman,
Latitude, London

Marina Brizar
UK Director,
Talent Beyond Boundaries, London

Dr Christian Kaelin FIMC
Chariman
Henley & Partners, London

Prof Dimitry Kochenov

CEU Democracy Institute
Budapest & CEU Legal Studies
Department, Vienna
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Regions Represented at the Forum

44 Countries

The Investment Migration Forum gathers industry professionals, government
representatives and academics from 44 countries.

O Europe o Asia

' Q USA & Canada Q Middle East

o Caribbean Q Africa
@ South America Australasia
<1%

Breakdown of regional reprentation based
on statistics from 2023 Forum.

<1%




Expected Attendance in Dubai

400+ Delegates

Based on the success of the past Forum and high demand of the industry, we expect
to have well over 400+ delegates attending the next Forum in 2024.

H Industry Professionals

n Government & NGO

Academics
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Previous Forum Partners
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Testimonials from Past Forums

‘ ‘ The Investment Migration Forum is such a great way to keep
in touch with all the professionals across the industry,
whether you’re speaking to the agents or the due diligence
providers as | am , or the government units themselves.”

Karen Kelly FIMC
Vice President - Strategy & Development, Exiger, USA

‘ ‘ If you can attend only one Investment Migration conference this year,
you must make it the IMC Forum. It gathers the Who's-Who of the
industry, both from the private and public sectors. Great speakers and
relevant topics. A must attend for anyone interested in international
residency and citizenship by investment.”

Eric Major FIMC
Executive Chairman, Latitude, United Kingdom

‘ ‘ The team did a great job and hope to be a partner at next
year’s Investment Migration Forum. Congratulations!”

Steven Pepa
Managing Director, Saratoga Capital, Cyprus

‘ ‘ Undoubtedly the most important annual meeting for
RCBI professionals, service providers and

governments. Connecting with like-minded delegates
offers us all an opportunity to drive our visions
forward to ensure the sustainability of the industry.”

Charles Mizzi
Former CEO, Residency Malta Agency, Malta
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‘ ‘ Having attended many industry events, this remains my top choice every
year. Very well organized and excellent for connecting with global leaders in
our industry.

All the relevant stakeholders in the industry attend and therefore is THE
must go conference in the Investment Migration industry.”

David Regueiro Santalla IMCM
Group Chief Operating Officer, Latitude, United Arab Emirates

‘ ‘ The IMC Forum has been a great success. It’s been
jovial, it’s been energetic, it’s been exciting!

I think for every stakeholder who’s been here, | can see
a sort of lightness and vibrancy to the atmosphere and
yet also the opportunity to speak about really serious
issues and the issues that are most pertinent to the
industry today ”

Fabienne de Blois IMCM
Associate Director, S-RM, United Kingdom

‘ ‘ A truly excellent event - it goes from strength to strength

. each year! Thank you to you and the team for all your

exceptional work.”
‘ ‘ It’s a critical place for professionals to come together, to
interact, to learn, to understand and to speak in one voice to
the industry...”

Thomas Anthony IMCM
CEO, Grenada CIU, Grenada

Nadine Goldfoot FIMC
Managing Partner, Fragomen, United Kingdom
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Closing Dinner in the Dunes of the Dubai Desert Partner
EUR 60,000

Positioned as our esteemed partner for the first Dubai Investment Migration Forum, we
invite you to be an integral part of an extraordinary collaboration. Join us in co-hosting a

unique evening at Sonara Camp Dubai, a venue synonymous with luxury and entertainment.

For this dinner, Sonara Camp Dubai will be providing an intimate setting for our closing
dinner exclusively for The Investment Migration Forum.

Nestled in the heart of the Dubai desert, it is a captivating location that offers a
once-in-a-lifetime experience. Imagine an evening under the starlit desert sky, where the
camp transforms into an oasis of elegance and sophistication with excellent food & anima-
tion.

The event will include presentation of the IMC recognition awards with the opportunity to
make a welcome speech.

NOTE:

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.

Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT
charges are not applicable to EU billing details with a VAT Number & non-EU billing details.

12
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We have worked hard with our partners to bring you an exhaustive list of terrific benefits:

3

7 Delegate passes including access to all social functions

1 table of 10 delegates reserved at the Gala Dinner

Company profile on forum webpage and forum delegate book
Exhibitor display table at the forum

Company logo to appear on forum holding slide in plenary room

Keynote presentation during one of the plenary sessions

Company name on the cover of forum delegate book

Rotating advert (x2) to be shown during breaks on the
main screen

Panel discussion participation with your company logo
to be displayed on a screen

To receive list of delegates 1 week prior of the forum
(Includes: Name, Company & Country)

1 year Silver Business Membership to the IMC

50% discount on full price extra delegate passes purchased
(limited to 3 passes)

Welcome signage at Gala Dinner venue

Company logo in forum delegate book
Full page advertisement to be included in forum delegate book
Company logo to appear on general forum signage

Social media coverage

Company hyperlinked logo on forum webpage

Web advertisement on IMC website for a period of 6 months
Private Meeting room to be reserved for 4hrs during the Forum
Company logo & hyperlink to appear on all forum mailshots,

both pre & post forum

Working Lunch “case study” presentation
(optional attendance by delegates)

8% discount on full price extra delegate passes purchased
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Forum Partnership Opportunities

SOLD SOLD SOLD
OUT OUT ouT 3 left 2 left 5 left

Forum Partner Packages

Benefits

Delegate passes including access to all social functions'

Company logo in forum delegate book

Company profile on forum webpage and forum delegate book
Full page advertisement to be included in forum delegate book
8% discount on extra delegate passes purchased *

Exhibitor display table

Company logo to appear on general forum signage

Company logo to appear on forum holding slide in plenary room

Panel discussion participation with your company logo
to be displayed on a screen

Company logo & hyperlink to appear on all forum mailshots,
both pre & post forum

Social media coverage
Keynote presentation during one of the plenary sessions *
Company hyperlinked logo on forum webpage

Company name on the cover of forum delegate book

To receive list of delegates 1 week prior of the forum
(Includes: Name, Company & Country)

Web advertisement on IMC website for a period of 6 months
Rotating advert to be shown during breaks on the main screen

Reserved private meeting room for 4 hours during the Forum -
Reserved only for first 4 partners

Working Lunch “case study” presentation (optional attendance by

delegates)

Full page advertisement on back cover, inside front cover or other

prominent position of forum delegate book (first come first served basis)

Mention of company by Forum Chair in opening speech

Choice of stand location in exhibition hall
(first come first served basis)

One mailshot to all delegates one week before the event
Reserved delegate table near stage
1 year Blue Business Membership

Complimentary Branded A5 Notebook Partnership

50% off on extra delegate passes purchased (limited to 3 passes)®

Titanium
Package

EUR 35,000

7
v

120 words

N VA VAN VRN
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w
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D

Phagi Silver
aag Package

EUR 21,000 ' EUR 18,000 | EUR 14,000 = EUR 9,000 @ EUR 5,000

4
v

100 words
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3 2 1 1
v v v v
80 words 60 words 50 words 40 words
v v v v
v v v v
v v v
v v v
v v v
v v
N4 v
v v
v
v
v
v
v
X2
v
v

' Partner delegate passes, included in partnership agreement, are not tranferable. The pass can only be used by a representative of the partnering

company in their capacity as a delegate
2 Speakers (panel/keynote) passes included as part of package

3 Discount applicable on full price

NOTE:

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.

Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT
charges are not applicable to EU billing details with a VAT Number & non-EU billing details.

14
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Forum Partnership Opportunities

Welcome Drinks Receptios

A Welcome Reception or Networking will be R®

Benefits

Delegate pass including access to all social functid

on day 1 / Networking Drinks Reception on day 2

don the first or second day of the Forum for all the delegates.

Drinks Reception
Partner

EUR 18,000
1

v

50 words

Company logo to appear inside Forum del
Company profile on Forum webiste and F(
Branded Tent Cards during reception
Web advertisement on IMC website for 4
Exhibitor display table

Full page advertisement to be included #fforum delegate book

Company logo to appear on genege’ Forum signage

A N A VA NEAN

Welcome Address at the Dpfiks Reception**

LunchBres 1x Lunch P:cak
Gain more visibility during nch Break on one of the Forum days. (1 per day, 2 in total) rartner
Benefits EUR 7,000
Company logo on Forum webpage N4
Company Logo in Forum delegate boo| v
Company Logo on signage at two Foruyi v
Delegate pass includjpgs-eetess to all social functions* 1

Networking Breaks Netw&I)’rking Break
t
Get additional light for your company during Networking Breaks on 1 of the Forum days. (Day 1 - 2 breaks, Day 2 - 1 break) Artner
. Day 1 EUR 6,000 (AM+PM)
Beneflts Day 2 EUR 3,000 (AM)

Company logo on Forum webpage v
Company Logo in Forum delegate book v
Company Logo on signage at two or one Forum networking breaks v
Delegate pass including access to all social functions* 1

* Partner delegate passes, included in partnership agreement, are not transferable. The pass can only be used by a representative
of the partnering company in their capacity as a delegate

** To be co-ordinated with the programme committee.

NOTE:

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.
Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT
charges are not applicable to EU billing details with a VAT Number & non-EU billing details.
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Forum Partnership Opportunities

Delegate Tote Bag Partner
EUR 6,000

v Delegate tote bag to be co branded with the IMC

v 40 word company profile on website & delegate book

v Logo to appear on all campaigns related to the event

v 25% discount on 1 delegate pass
(Discount applicable on full price)

Branded Coaster Partner

EUR 4,000

v 40 word co

v Logo to appe%

# discount on 1 delegate pass
(Discount applicable on full price)

NOTE:

USB Charging Cables Partner
EUR 5,000

¥ USB Charging Cables to be co branded with the IMC

v 40 word company profile on website & delegate book

v Logo to appear on all campaigns related to the event

v 25% discount on 1 delegate pass
(Discount applicable on full price)

Branded A5 Notebook Partner

EUR 5,000

v Desktop del
the IMC

iscount applicable on full price)

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.

Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT charges are not

applicable to EU billing details with a VAT Number & non-EU billing details.

16
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Forum Partnership Opportunities

Speaker Gift Partner
Leather Card Holder & Passport Cover Baseball Cap Partner
EUR 5,000 EUR 6,000

v Speaker Gift to be co branded with the IMC » Baseball Cap to be co branded with the IMC

v 40 word company profile on website & delegate book

<

40 word company profile on website & delegate book

v Logo to appear on all campaigns related to the event

<

Logo to appear on all campaigns related to the event

<

v 25% discount on 1 delegate pass 25% discount on 1 delegate pass
(Discount applicable on full price) (Discount applicable on full price)

Powerbank Partner
EUR 9,000

v Powerbanks g0
v 40 word col gate book

the event

all campaigns relate!

- P .
iscount applicable on full price) scount applicable on full price)

NOTE:

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.

Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT charges are not
applicable to EU billing details with a VAT Number & non-EU billing details.

17
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3 Fan Partner 2 Phone Ring Holder Partner
[} [}
z =z
* EUR 4,000 % EUR 4,000
Fan to be co branded with the IMC ~ Phone ring holder to be co branded with the IMC
40 word company profile on website & delegate book v 40 word company profile on website & delegate book
Logo to appear on all campaigns related to the event v Logo to appear on all campaigns related to the event
25% discount on 1 delegate pass v 25% discount c?n 1 delegate pE.ISS
(Discount applicable on full price) (Discount applicable on full price)
* * .
2 Luggage Tag Partner 3 Rubiks Cube Partner
[} [0}
=z =z
< EUR 5,000 * EUR 4,000
Luggage Tags to be co branded with the IMC Rubiks Cube to be co branded with the IMC
40 word company profile on website & delegate book 40 word company profile on website & delegate book
Logo to appear on all campaigns related to the event v Logo to appear on all campaigns related to the event
25% discount on 1 delegate pass 25% discount on 1 delegate pass
(Discount applicable on full price) (Discount applicable on full price)
NOTE:

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.

Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT charges are not
applicable to EU billing details with a VAT Number & non-EU billing details.

18
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*
% Photo Booth Partner
=z
* EUR 12,000
v Photo booth to be co branded with the IMC
v Company logo to appear on each photo taken by delegates
v 40 word company profile on website & delegate book
v Logo to appear on all campaigns related to the event
v 25% discount on 1 delegate pass
(Discount applicable on full price)
NOTE:

* New *

Refreshing Wipes Partner
EUR 2,000

v Refreshing wipes to be co branded with
the IMC

v 40 word company profile on website & delegate book

v Logo to appear on all campaigns related to the event

v 25% discount on 1 delegate pass
(Discount applicable on full price)

Titanium / Platinum / Gold / Silver / Blue Business Members are eligible for a 25% / 15% / 10% / 5% / 5% discount on the above mentioned packages.

Kindly contact events@investmentmigration.org for further information.

Prices exclude Malta VAT charged at 18%. VAT charges are only applicable to Maltese billing details & EU billing details without a VAT Number. VAT charges are not

applicable to EU billing details with a VAT Number & non-EU billing details.
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Partnership Opportunities Application Form

This form is for individuals and companies (or other legal entities) who wish to participate in
The Investment Migration Forum 2024 as a partner.

1. Partnership details

Partnership package

Fee

2.Billing Information

Please complete as you want it to appear on the invoice - note all fields MUST be completed.

Company IMC Membership No.
(If applicable)

Name Surname

Address

City Post Code/
Zipcode

Country Telephone

: VAT Number
Fmail (If applicable)
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3.Declaration

| certify that | am authorised to sign this application and enter into this contract on behalf of the above-
named company:

Authorised Signature

Name & Surname

Date

Contact details of the person managing your participation:

Name & Surname

Email

Please sign, and return to the Events Team
Email: events@investmentmigration.org

23



Terms & Conditions

Assignment of partnerships
All partnerships are non-exclusive and non-negotiable,
unless/otherwise specified.

Interpretation and definitions
Within these Terms & Conditions, unless the context
otherwise requires, the following definitions shall apply:

1. 'partnership'includes Platinum Partner, Gold Partner,
Silver Partner, Bronze Partner, or any other category
named by the IMC.

2. 'partner' means an organisation that is named as one
of the Platinum Partners, Gold Partners, Silver Partners,
Bronze Partners or any other category named by the
IMC.

3. 'IMC' means Investment Migration Council and IMC
Services Ltd.

Application/cancellation of partnership

Application for partnership must be made by completing the
relevant booking form or by printing and signing this document.
Invoices will be sent within S8 hours of the booking being
placed. All invoices must be paid within 30 days of the date
on the invoice. Invoices remaining unpaid must be paid in full
90 days before the commencement of the forum before
delegate and or exhibitor passes are released.

Cancellation of partnership, once the logo has been uploaded
to the website will result in a EUR 2,000 release fee. If
cancellation is made 60 days or less prior to the forum start
date, partnership fees will be charged at the full amount.

Cancellation of partnership must be directed in writing by
email to: events@investmentmigration.org.

No deductions or withholdings

All fees payable to us by you in accordance with the terms
contained in this 'Information' section shall be paid free and
clear of all deductions or withholdings whatsoever.

If any deductions or withholdings are required by law to be
made from any fees payable to us by you under the terms
contained in this 'Information' section you shall pay such
sum as will, after the deduction or withholding has been
made, leave us with the same amount as we would have
been entitled to receive in the absence of any such
requirement to make a deduction or withholding.

Contract acceptance

The acceptance of the booking shall be at the discretion of
the IMC, and upon acceptance, becomes a contract. By
completing the partnership booking Application Form, the
partner agrees to comply with, and be subject to, the terms
and conditions contained in this document. The IMC reserves
the right to refuse or deny partnerships to prospective
companies, with no explanation.

Mailing lists
No mailing lists are given to any partner under
any circumstances.

Complimentary partner delegate badges

Partner delegate badges, given as part of a partnership
agreement, cannot be assigned to speakers, panellists, Chair
or Co-Chairs, members of the press or adjudicators. A Partner
delegate pass can only be used by a representative of the
partnering company in their capacity as a delegate. Delegate
badges cannot be shared by multiple people. Delegate
badges must be worn and visible at all times. Partner delegate
badges entitle the delegate to the same benefits as a paying
delegate. Partner delegate badge holders may attend all
non-ticketed social events, sessions and purchase tickets to
any other IMC ticketed social events. Partner delegate badges
cannot be exchanged between colleagues. The delegate
badge is valid for the duration of the forum, for the named
delegate. Partner delegate badges must not be altered or
covered. A Partner delegate online registration form must
be completed by the partnerin order to obtain the Partner
delegate badge. Notification of changes to free delegate
passes must be sent via e-mail, to
events@investmentmigration.org no later than five working
days prior to the commencement of the forum. No
amendments will be made at the event; only the people on
the registration form may attend the forum.

IMC best practices policy for attendees,

exhibitors and partners

IMC provides opportunities for partners to have direct
exposure to forum attendees during the partnered forum
defined in this document. All forum partners are expected to
abide by the following policy: (1) forum partners will not
detract from any other company's offering by competing with
the partnered event, e.g., the hosting of an event at the same
time as an IMC partnered event; (2) forum partners will not
interfere with another partner's or exhibitor's communication
with an attendee communication, either directly or indirectly,
e.g., the distribution of brochures or other collateral outside
of a designated area/exhibit booth. These and other similar
actions will be considered unacceptable, and will be prohibited
except with the explicit written permission of IMC. All
attendees, regardless of whether they partner, exhibit or
network at an event, are subject to the guidelines of this
policy. Attendance at the forum signifies agreement to this
policy and subsequent consequences if violated.

Liability

Partners assume entire responsibility and hereby agree to
protect, indemnify, defend and hold the IMC and its
employees and agents harmless against all claims, losses
and damages to persons or property, government charges
or fines and attorney fees arising from or caused by the
partner's installation, removal, maintenance, occupancy or
use of forum premises or a part thereof, excluding any such
liability caused by the sole negligence of the IMC, its
employees and agents.

Exhibitor attendance and badges

Each exhibitor must wear an official IMC forum badge.
Partner delegate passes cannot be assigned to another
person at the forum. Only those registered prior to the
forum may attend the event. Any other non-registered
attendees will be asked to leave. Partner delegate

passes must not be altered or covered. Notification of
changes to exhibition staff must be sent via email, to
events@investmentmigration.org no later than five working
days prior to the commencement of the forum. No additional
badges will be issued at the event.

Exhibitor use of space/promotional materials

When exhibiting all solicitation, demonstration or other
promotional activities must be confined to the limits of the
area assigned. No partner can distribute promotional
materials in a break out room or session. Literature on
display shall be limited to reasonable quantities. A company's
promotional materials should not interfere with any other
company's partnership or exhibition. A partner is prohibited
from distributing copyrighted materials.

Any space not claimed and occupied for which no special
arrangements have been made by noon on the day of the
forum, may be removed, resold or reassigned by the IMC
to eliminate empty spaces in the exhibition hall. The IMC
will not refund any part of the booth rental and exhibitors
will be liable for the full rental amount. Exhibitors may not
assign or sublet any space allotted to them and may not
advertise services or display goods other than those
manufactured or sold by them in the regular course of
their business.

Scheduled exhibition dates and hours
As per the programme.

Installation of exhibits

Exhibitors must have display materials unpacked and ready
for display, with all packaging cleared away before 08:00hrs
on the commencement date of the forum. No work will be
permitted once the forum registration desk has opened and
the first delegate has arrived. Installation can be completed
once delegates have begun the first session.

Booth construction and arrangement

IMC arranges for the erection of necessary draped tables of
uniform style. All exhibits must be confined to the special
limits of the booth as indicated on the floor plan or by the
IMC forum organisers. The exhibition booth rental fee
includes a table approximately 6' wide x 2' deep and two
side chairs. No part of the display, except equipment therein,
is permitted in excess of 8' in height without prior permission
granted by the IMC. Booths shall not present an objectionable
side appearance when viewed from adjoining booth areas.
All exhibitor displays must stay within the parameters of the
space allocated.

Care of exhibition space and building

The exhibitor shall care for and keep occupied space in good
order. Special cleaning and dusting of the booth and display
equipment and material will be the exhibitor's responsibility.
Exhibitors may not place anything in the exhibition space
common areas. Exhibitors, or their agents, must not injure
or deface the wall or floors of the building. When such
damage appears, the exhibitor is liable to the owner of the
property so damaged. Electrical wiring must conform to the
health and safety regulations of the country in which the
event is held. Combustible materials or explosives are not
permitted in the exhibition area. All exhibits shall serve the
interests of the members of IMC and be operated in a way
that does not detract from other exhibits or the forum.
Conference management determines the acceptability of
persons, things, conduct, sound equipment and/or printed
material and reserves the right to require the immediate
withdrawal of any exhibit which is believed to be injurious
to the purpose of IMC. In the event of such restriction or
eviction, IMC is not liable for any refund of exhibition fees
or any other exhibition-related expenses.

Exhibition freight

Exhibitors are responsible for the delivery and removal of
their freight to and from the forum venue. The IMC is unable
to assist in the shipment of materials to and from the forum.
All freight must be labelled exactly as specified by the IMC.
The IMC will not be held responsible for the loss of any
freight materials, especially those incorrectly labelled.
Information on shipping can be obtained by contacting
events@investmentmigration.org.

Removal of exhibits

No exhibitor shall commence dismantling or packing displays
before the end of the final networking break on the last day
of the forum. It is the responsibility of each exhibitor to
arrange with the forum venue for the storage of materials
until collected by courier or shipping company. The IMC will
not act on behalf of an exhibitor for the collection of any
freight. All materials remaining after the forum closes, or at
a time specified by an IMC representative, if may be removed
and destroyed by the forum venue staff arrangements have
not been made for storage or collection. The IMC will not
be held responsible for any items left behind.

Sales, samples and souvenirs

No goods are to be sold for delivery on the floor. Orders
may be taken for future delivery. Free samples and souvenirs
may be given away at your designated booth only. The
placing of unauthorised promotional literature or gifts at an
IMC forum or social event is strictly forbidden. All
unauthorised items will be removed and in the first instance
returned to the representative of the relevant company. All
subsequentitems will be removed and disposed of without
notification.

Social event partners

Partners of IMC social events are NOT permitted to erect or
display signage, or distribute gifts or promotional literature
of any kind. No speeches by partners are permitted during
the event unless authorised in writing by the IMC.

Conference signage/banners

The logo of a networking event partner will appear on
signage at the relevant partnered event. The number of
banners and signs at a forum will be determined by the IMC.

Artwork

The IMC will not make amendments to materials supplied
for advertisement, where the materials do not conform to
IMC's published requirements. All artwork will be used as
supplied subject to approval by the IMC.

Programme logo placements

Logos attributed to organisations supporting and/or
partnering with the forum will appear inside the forum
programme along the bottom of the forum page in
alphabetical order from left to right and NOT on the front
cover. All artwork will be used as supplied subject to approval
by the IMC.

Webpage logo placements

Logos attributed to organisations partnering with the forum
will appear on the event webpage. Please note that logos
will be sized to fit as per instructions by the IMC, when used
on the IMC website.

Newsletter advertisements
Advertisements will appear wherever possible on the IMC's
newsletters (when and if published).

-unction space

Itis understood that no rooms, suites or other space in the
forum hotel are to be used for exhibition purposes,
workshops or other exhibitor sales-related use. Hosting
invitational cocktail parties, open houses and similar
exhibitor-partnered affairs, should be checked with the IMC
forum management so as not to conflict with any of the
programmed events.

Insurance

All exhibitors are required to obtain insurance coverage
against damage or loss and public liability insurance against
injury to the person or property of others. Exhibition
materials should be covered from the time they are shipped,
through move-in, exhibit dates, move-out and until all
materials have been received at the point of origin. The
exhibitor assumes the entire responsibility and liability for
losses, damages and claims arising out of injury or damage
to exhibitor's display, equipment and other property brought
upon the premises of the venue and shall indemnify and
hold harmless the IMC from any and all such abuses, damages
and claims.

Compliance

The exhibitor agrees to abide by and comply with all the
Terms & Conditions, including any amendments that forum
management may make from time to time, set out in the
Terms & Conditions. The exhibitor further assumes all
responsibility for compliance with all pertinent laws,
ordinances, regulations and codes of duly authorised local,
state and federal governing bodies concerning fire, health
and safety, as well as the rules and regulations of the
operators of and/or owners of the property where the forum
is held.

Conference postponement or cancellations

IMC at its discretion shall have the right to postpone or
cancel the forum and shall be liable in no way to the partner
for losses resulting from such delay or cancellation. IMC will
not be liable for fulfilment of this contract as to the delivery
of exhibition space if non-delivery is due to any of the
following causes including, but not limited to: damage caused
by fire, act of God, public enemy, war or insurrections,
strikes, the authority of the law, or for any cause beyond
IMC's control. It will, however, in the event of it not being
able to hold a forum for any of the above named reasons,
reimburse the partner for the amount already paid for the
partnership.

Amendments

Any and all matters and questions not specifically covered
by the preceding regulations shall be subject to the decision
of the IMC. Partners shall be notified in writing of any
amendments to these regulations.

Questions
Contact our events team on
events@investmentmigration.org.

Governing law and jurisdiction
This Agreement shall be exclusively governed and construed
in accordance with the laws of Switzerland without regard
to Headlines of conflicts of law.
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